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Characteristics of “Sound” Arguments

1. Accurate facts/true premises facts.

2. Valid



Why Sound Arguments Often Fail

1. Mistakes of ethos: arrogance, aggression, 
cleverness.

2. Mistakes of pathos: misjudging existential 
interest (felt need).

3. Mistakes of logos: incorrectly assuming
• Knowledge.



Robinson’s three “developmental 
questions” are psychologically sequential

So what?

Is it true?

What does it 
mean?



Why Sound Arguments Often Fail

1. Mistakes of ethos: arrogance, aggression, 
cleverness.

2. Mistakes of pathos: misjudging existential 
interest (felt need).

3. Mistakes of logos: incorrectly assuming
• Knowledge.
• Agreement/Common ground. 
• E.g. The Bible’s message on same-sex sex is consistently 

negative: it is sin.



Robinson’s three “developmental 
questions” are psychologically sequential

So what?

Is it true?

What does it 
mean?



Big idea of this Lecture:
Persuasive preaching is collaborative.

It uses the audience’s knowledge, 
beliefs, and values. It begins with what 
they already know and agree with and 
then moves toward what they do not 

know or agree with.



Collaboration is crucial to nearly 
every kind of communication

Ø
Ø

Ø



In terms of Logos, we can think about 
collaborative preaching with 

Aristotle’s theory of the “enthymeme”



What is an Enthymeme?



Enthymeme Exercise

• How would you present this argument to the following 
audiences? That is, do they understand the premises and 
agree with them, so that you wouldn’t need to explain or 
prove them? Which premises are so problematic that you 
should first settle those?



The Enthymeme and Collaboration





Toulmin’s Argumentative Layout: 
a similar way to approach logos and 

collaboration.

claim data warrant



Toulmin’s Argumentative Layout  

Claim DataWarrant 



Toulmin’s Argumentative Layout
• Claim:

• Data:
• Warrant: 



Toulmin’s Argumentative Layout  

Claim

Jill will be in 
the class!

What links claim 
and data? What 
does the speaker 
assume the 
listener will 
supply to the 
argument?

You should take 
such and such a 
course.

DataWarrant 



Toulmin’s Argumentative Layout  

Claim

The Bible 
says so.

What links 
these? What 
does the speaker 
assume the 
listener will 
supply to the 
argument?

Jesus rose from 
the dead.

DataWarrant 



Toulmin’s Argumentative Layout:  
Reasoning from AXIOM (Deduction)

Claim

Socrates is a 
man.

All men die.Socrates will die

DataWarrant based      
on an axiom, an 
“accepted truth.”

You should tithe. The Bible 
teaches this.  

What links these?



Toulmin’s Argumentative Layout:  
Reasoning from EXAMPLES

(Induction)

Claim

They have a 
perfect record.

Every team since 1957 
with a perfect record 
has won the 
championship.

The Red Sox will  
win the 
championship.

DataWarrant based      
on “case studies”

All Christians 
should tithe.

Spurgeon, 
Mother Theresa, 
and Abraham 
tithed.

What links these?



Toulmin’s Argumentative Layout:  
Reasoning from “SIGN”

Claim

I see smoke in 
that direction.

Smoke is a sign 
of fire.

The warehouse 
is on fire.

DataWarrant based      
on “sign”

Jesus was the 
divine Son of 
God. 

What links these? He turned water 
into wine, 
healed a blind 
man, etc.



Toulmin’s Argumentative Layout:  
Reasoning from ANALOGY

Claim

This is what 
happened in 
Eastern Europe.

The spread of 
communism in 
Eastern Europe is 
similar to SE Asia

If Vietnam falls to 
the communists, 
all of SE Asia will 
also fall.

DataWarrant based      
on “similarity”

God will provide 
for your needs.

What links these? God cares for 
sparrows.



Case Study: Reasoning from Analogy
John Ortberg, “Why Promiscuity?”

• Rhetorical situation: Who is Ortberg’s audience? 
Are they believers? Do they agree with his claim 
that promiscuity is stupid?

• Layout Ortberg’s claim using Toulmin, noting 
especially the warrant that ties his claim to the 
analogy of “it’s just a piece of paper.”

• Analyze the effectiveness of his logos in this 
section of the sermon.



Toulmin and Ethos and Pathos



Toulmin’s Layout can also display 
arguments based on ethos and pathos.  

Claim

Jill will be in 
the class!

What links 
these? Is the 
warrant based on 
ethos, pathos, or 
logos?

You should take 
such and such a 
course.

DataWarrant 



Toulmin’s Layout can also display 
arguments based on ethos and pathos.

Claim

I talked with 
him this 
morning.

What links 
these? Is the 
warrant based on 
ethos, pathos, or 
logos?

Jesus rose from 
the dead.

DataWarrant 

You should tithe. I say so.Same



Why Sound Arguments Often Fail

1. Mistakes of ethos: arrogance, aggression, 
cleverness.

2. Mistakes of pathos: misjudging existential 
interest (felt need).

3. Mistakes of logos: incorrectly assuming
• Knowledge
• Common ground (agreement with premises and 

facts).



Tying Aristotle/Toulmin to Sire and Robinson:
Anticipating and Answering Objections

• What does it mean? 

• Is it true? 

• So what? 



Tying Aristotle/Toulmin to Robinson:
Anticipating and Answering Objections



These three questions are 
psychologically sequential

So what?

Is it true?

What does it 
mean?





“Avoid sexual immorality.”

How can I obey the 
command to “avoid 
sexual immorality”?

Sexual immorality isn’t 
so bad, is it? What’s 

the big deal? 

What does “sexual 
immorality” mean?



1. They don’t understand (no collaboration).

2. They are not convinced. Their experience 
seems contrary to the Bible’s teaching (no 
collaboration).



1. They don’t understand it.
2. They don’t believe it.
3. Their actions or values conflict with the 

Bible. 

4. They don’t know how.



SEAS





Case Study: Bryan Wilkerson
“Beyond Will and Grace”

• Rhetorical Situation: what is the climate 
of opinion and feeling about 
homosexuality at Grace Chapel, 2003?

• What is the sermon’s major claim        
(big idea)?

• Does the preacher prompt the audience to 
collaborate with him? That is, does he use 
the audience’s knowledge, beliefs,  or 
values to advance his claim?

• Does the preacher anticipate objections? 
Give an example.



Black
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